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PREMIER AIRCRAFT SALES ANNOUNCES

NEW INVESTORS, MANAGEMENT AT RAPIDLY-GROWING COMPANY

Premier’s management team is bolstered by a combination of aviation and non-aviation industry experts to guide strategic expansion into business opportunities
in all facets of aircraft sales, management and service

Fort Lauderdale, FL (DATE) –– Premier Aircraft Sales, Inc. President and Founding Partner Fred Ahles today announced a major expansion of leadership at the world’s largest Diamond and Mooney dealership with the addition of new investors and a senior-level marketing executive.  
Earle Boyter, executive vice president and head of the Southeast U.S. sales territory, has increased his original 2006 investment in Premier.  In addition, David Pomerance, who joined the company in June 2007 as chief operating officer, and Paul Pergament, chief financial officer, have both invested in ownership of the $73 million company.  Heading Premier’s marketing efforts is Catherine B. Ahles, who joined the company in January as senior vice president for marketing and business development.
“I cannot begin to tell you the influence that each of these individuals has had on Premier’s success and rapid growth,” Ahles said. “They have each been instrumental in helping guide Premier to its current position of the largest Diamond Aircraft and Mooney Airplane dealer in the world.
“Earle, David, Paul and Cathy each bring a unique set of specialized skills and experience to our executive team.  They will be critical to helping us achieve our vision.  With the partners’ financial commitment and Cathy’s strategic marketing leadership, we’re ideally positioned to serve the general aviation community in the future.”
Boyter’s career in general aviation sales and marketing spans 27 years. Prior to joining Premier in 2003, he held sales and marketing positions with the Mooney Airplane Company, Diamond Aircraft, Socata Aircraft and Piper Aircraft.

“I’ve never been more excited to be part of any organization than I am about my partnership in Premier,” Boyter stated. “We are blessed with a team of people here who are completely dedicated to providing the best possible experience when buying or maintaining an airplane.”
Pomerance is an expert in technology and in managing rapid company growth.  Prior to joining Premier, he was General Partner with Martin Magnetic Imaging LTD, a provider of magnetic resonance imaging services. Before that he held executive positions with Dynamic Healthcare Technologies, Unisys Healthcare Systems and Dynamic Control Corporation.

Pergament has guided the company’s financial growth since joining Premier shortly after its founding.  With extensive experience in the aviation industry, prior to joining Premier he was controller for Signature Combs Aircraft Sales.  Before that, he was in a financial management capacity with ASIG, an airline fueling company that Signature ultimately acquired. 
Ahles brings a 30-year career in marketing and public relations in both agency and corporate settings.  She was formerly president of Durocher Dixson Werba Public and Financial Relations and most recently was chair of the Department of Advertising and Public Relations at Florida International University.

Since its founding in 2003, Premier Aircraft Sales has grown to a $73 million aircraft sales and maintenance company serving 14 states in the Southeast U.S.  The company represents two of the most dynamic general aviation aircraft manufacturers in the world – Diamond Aircraft and Mooney Airplane Company – and specializes in the resale of late-model pre-owned aircraft.  Premier has offices in Fort Lauderdale, Orlando and Vero Beach, Florida; Dallas, Houston and San Antonio, Texas; Atlanta, Georgia; Auburn, Alabama; and Charlotte and Raleigh Durham, North Carolina. For more information, visit the website at: www.flypas.com or contact Cathy Ahles, (954) 771-0411. 

