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PREMIER AIRCRAFT SALES CELEBRATES ITS FOURTH ANNIVERSARY BY BEING NAMED DIAMOND AND MOONEY 2006 DEALER OF THE YEAR

Premier Aircraft Sales has grown from a single office to a nine-state territory and is the2006 overall sales leader for both Diamond and Mooney aircraft.

Fort Lauderdale, FL (March 19, 2007) -- “This is truly a milestone for Premier Aircraft Sales,” Fred Ahles, President and co-founder of Premier Aircraft Sales said. “Our unprecedented growth and success is not only a testament to the outstanding aircraft we represent, but also to the skills and dedication of the entire Premier team. I can't tell you how proud I am of them all and what we have accomplished together.”

Along with congratulations on Premier's fourth anniversary, both Diamond Aircraft and the Mooney Airplane Company presented Premier with even more reasons to celebrate. Both companies recognized Premier Aircraft Sales as the top seller of their respective aircraft for 2006.

“Achieving the goal of being the leading seller of either Diamond or Mooney is an accomplishment,” Premier Aircraft Sales, VP and partner Earle Boyter said. “But leading all dealers for both brands in the same year is incredible - and we've set our sights on doing it again in 2007.”

Premier Aircraft Sales opened in March 2003 following Signature Combs' decision to close its successful Piper dealership in Fort Lauderdale. Fred Ahles and his team, who together had spent 13-years building Signature Combs Fort Lauderdale into the largest Piper dealer in the world, knew that the business they had built on honesty and integrity would become the foundation of something special.

Today, under the guidance of Ahles and his partners Earle Boyter and Lacy Newman, the company has grown to have 12 full-time sales professionals and 26 support associates representing new Mooney and Diamond sales in nine southeastern states.

In addition, to continually provide the best in after-sales support, the company has opened Premier Aircraft Services, which is led by industry veteran Wes Dale and his team of 14 full-time maintenance personnel.

In 2006, Premier sold 169 new and pre-owned aircraft to owners in North America, Central America, South America and the Caribbean. Obviously Premier's rapid growth and success has not gone unnoticed by the aircraft manufacturers it represents.

“Premier doesn't just focus on new aircraft sales” said Peter Maurer, President of Diamond Aircraft Industries. “They have dedicated customer support reps, multiple locations throughout their territory, first class maintenance, true professionals at all levels and an excellent work ethic. They have many repeat customers and that really tells the story. We look forward to continued growth together.”

“Premier Aircraft Sales has done an outstanding job of representing Mooney throughout the south and has contributed significantly to our sales success over the past four-years,” David Copeland, V.P. Sales, Mooney Airplane Company said. “Premier's exceptional team of professionals understand the marketplace and set the highest standards of integrity, product knowledge and customer satisfaction. We're extremely pleased to be associated with them and look forward to continued successes.”

