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By: Fred Ahles

New Mooney Sales Are Soaring!
That's been the experience of Premier Aircraft Sales, located on Fort Lauderdale, Florida, ever since we acquired our dealership in April of 2003. Since that time, we've been working hard with the people at the Mooney factory to bring the tremendous features and value of new Mooneys to the attention of the public. We're hoping that, this article and others like it, the public will become fully aware of the product advances that make new Mooneys the best single engine aircraft value in the market. 

For years, my friend and fellow dealer Jimmy Garrison has been doing a great job reporting “front line” used Mooney sales market information in to MAPA members, and he's gone a long way toward educating the aircraft-buying public. In April of 2003, our company actively entered the new and used Mooney sales market. Today, we represent Mooney in nine states from Texas to Tennessee and throughout the south. By and large we have experienced the same market trends as Jimmy has reported on used planes, but as a dealer for new Mooneys, we want to report another aspect of Mooney sales that we have experienced.

Mooney: Promises Kept
One of the reasons we were attracted to representing Mooney was the long-term product development and customer service plans that Mooney shared with us. We are also pleased to report that the Mooney has been very methodically implementing the changes they promised us. 

In 2004, for example, the electrical system and instrument panel were improved and significant cosmetic and new features were added, such as Nexrad and traffic information systems.

In November of 2004, Mooney achieved certification of the G1000 system that is revolutionizing the way we think about avionics. At the same time, the company has enhanced parts inventory, renovated facilities and added infrastructure of personnel to make Mooney a better manufacturing and customer support company.

Investment Pays Off
From our perspective as a dealer, the aggressive manner in which Mooney is moving toward in the future has allowed us to be confident about the investments we are making in our dealership. We have recruited a team of top-notch, seasoned sales professionals to sell new Mooneys in our territory, and built a state-of-the-art Mooney service center at our Fort Lauderdale headquarters. We were fortunate to recruit veteran Mooney mechanics, Wes Dale and Ray Bysiewicz, to lead our service team.

Mooney Marketplace Changing
The introduction of the G1000 equipped Mooneys and the revitalization of the Mooney airplane company itself is making a dramatic change to the Mooney marketplace. There quite simply is nothing in the industry to compare the new Mooney. It is the only high performance single engine airplane to offer the G1000 system, making it unique in its class. The G100 system is far more advanced than the Avidyne system in use at Cirrus, Piper and Lancair, and of course, there is no plane that is built like, or that handles like, a Mooney. Finally, Mooney is the only four place single certified for flight into known icing.

With Mooney selling greatly improved new Ovations and Bravos at about the prices of the 200 models, there was bound to be some downward pressure on late model Ovations. Premier Aircraft Sales has sold over 35 new Ovations and Bravos in the last 12 months. Many of these planes were Mooney owners who traded them or otherwise put them on the market. Given the low volume of Mooneys built in the last five years, and so many late model Ovations and Bravos entering the market, prices did indeed fall. The drop forced a drop in values of the small body Mooneys.

Today, not only are the new Mooneys unique values in the market, all Mooneys are really great buys. As an example, you can buy a 2000 Ovation for a lot less than a new Cirrus S22 and enjoy all the performance, handling, safety and fuel economy advantages the Ovation is known for.

No matter what Mooney you fly, it is probably a great time to step up. You may not get as much as you would like for your current plane, but you will probably gat a bargain on the next one. As of this writing there were only 13 Ovations and 10 Bravos for sales on www.tradeaplane.com. It would not take many sales for that number to come down to a level that begins upward pressure on price. And with low interest rates and great long term financing available, getting a new or late model Mooney is actually a lot cheaper than it was a few years ago.

In my 30 years in the aircraft sales business, I have seen prices go up and down on popular planes. I don't claim to have a crystal ball on future prices, but I can say with tremendous enthusiasm that now is a great time to buy a Mooney. With a stronger company, greater support, and the most exciting planes on the market, Mooney has a lot going for it.

For feedback or questions, feel free to email me at fred.ahles@flypas.com.

 

